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Kak Beaywmmn eBponeucKun putennep
MaKCMMU3npoBan Nnpuobinb 6e3 notepun
Map>XUHaJIbHOCTHU

«[loroHs 3a LeHaMu He npeKpaLLaeTcs.
DopMUPOBaHME ONTUMasTbHBIX LieH — KJTK0YEeBOW

KnuneHt g NHCTPYMEHT 3EeKTUBHOIO yrpasieHns

BemyLLuii 8BPOMNEVCKIAN poxopgamu. OCHOBHOW BOMPOC: KaKMMU AOSKHbI

pl/lTeI7Iﬂep NTEKTPOHVIKM ObITb Ll,eHOBOI7I Anana30oH N KOPPEKTNPOBKA LIEH,

4TOObI MPUOBLISE U MAPXUHATBHOCTL POCIN.»

PervoH BocToyHasa EBpona
TaTtbaHa MounceeHko

PewweHune Price Optimization KOMMEPHECKIM APSKTOP
PokcTpoT

YBennuntb npmnbblib 6e3
MnoTepn Map>XMHaJIbHOCTU




(G competera | Case Study

O KnueHTe KNneHT — KPYMHbIN BOCTOYHOEBPOMENCKMIA OMHUKAHAIbHbIN
puTennep, YieH Euronics International, MexxayHapogHom
accouyaummn He3aBNCUMbIX 3JTIEKTPOHHbBIX PUTENIEPOB,

B kOTOpPYO BXOaUT Bonee 14,000 komnaHum 13 36 cTpaH.

Uenb Putennep nckan Hanbonee BbICTPbIN 1 SKOHOMNYECKM
BbIFOAHbIN CMOCOO MOBbLICUTL MAPXXNHAIBHOCTb B YCIOBUSX
KOHKYPEHTHOIO PbIHKA 3/IEKTPOHMKN. KOMMNaHMs Hy>kaanach
B TEXHOJIOMMYECKOM PELLIEHUM, YTOObI ONTUMN3VPOBATb
LeHoobpa3oBaHme 1 caenaTb ero HE3aBVICUMbIM
OT KOHKYPEHTOB. TEXHOI0MMYECKOe peLLeHe obecnevrBano

cambli BbICTPLIN U cambiv BbiCOKMA ROL.

Mpobnema Putennep ncuepnan BCe BO3MOXHOCTY MacLIabnpoBaHNS
Ha PbIHKE, KOTOPbIE HE TPEOOBAIN BOBIEYEHNSA HECKOTBbKIX
KOMaHA, KPYMHbIX MHBECTULM 1 OrOr0 BPEMEHW OJ/19 3arycKa.
[MOMKMO 3TOro, KOMMNaHUst MOCTOAHHO KOMMPOBaa LEeHOBbIE
1 MPOMO-PELLIEHUST KOHKYPEHTOB (TaK »e, Kak 1 OCTaslbHble

NIPOKM PbIHKA), HE aHaIM3NPYs X 3DdEKT.

Lo cotpygHuyecTBa ¢ Competera, Putennep ctankusascs

c npo6siemamu, KOTOpbie He JaBasnivu emy PacTu:

@ OKCNepTHOE LIEHOObpa3oBaHME: MEHEOYKEPLI OCHOBbIBaUN
LLEHOBbIE PELLEHVS CKOPEeE Ha NHTYULIMNA 1 AaHHbBIX
O HECKOJIbKIX HELIEHOBbIX (hakTopax (Hasm4yvie ToBapoB.,
POJIb U No3numoHmpoBaHne SKU), 4em Ha MCTOPUHECKIX

N KOHKYPEHTHbIX OaHHbIX.

o [loBTOPSIOLMECH OLUMOKM B LLEHOBBIX 1 MPOMO-KaMMNaHUSX:
y putennepa He Obl10 eqrHOM 6a3bl AaHHbIX O pe3yfibTarax
npegplayLLX peLleHnn.

® Henpeackasyemblin 9PMEKT LEHOBbIX U MPOMO-PELLEHWN:
KaTeropurHble MEHEKEPDI pUTennepa Obln NEPErpy>XeHbl
3aga4amMm, KOTopble 3aburpasivi OrPOMHYKO YaCTb BPEMEHW, YTO

HE NO3BOJIAI0 aHaJTIN3MPOBATL LEHbI ON1A KabKOO0ro rnpoayKra.

a o o ® OTcyTCcTBME eanHOM 6a3bl AaHHbIX O Pe3ybTaTax

npeablayLyXx peLeHun.
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® [POMO3OKMIN 1 MEOSIEHHBIN MPOLIECC LLIeHO0OPAa30BaHNs: BHYTPEHHEN

ERP-cucTeme n LeHOBOM cnucTemMe, OCHOBaHHOW Ha Excel, He xBaTaso

TEXHNYECKOW MOLLIHOCTW, YTOObI XPaHUTb 1 0bpabaTbiBaTb LIEHOBbIE JAaHHbIE.

PeweHne

Competera npennoXxuna NepexktounTbCS C 9KCMEpPTHOro LIEHOOOpa30BaHs
Ha 1CNOo/Ib30BaHNE HOBEWLLIVX anifOpPUTMOB MaLLVHHOMO 00Y4YeHMs B paMKax
nunoTa, 4Tobbl ONTUMU3MPOBATL MPOLIECC LIeHOOOPa30BaHNS Ha OCHOBE
Ou3Hec-Lenen KnmeHta.

[MnnoT, B KOTOPOM yyacTBOBaun
TECTOBadA N KOHTPOJIbHas rpynnbl,
npecsieqoBas TP OCHOBHbIE LieSn:

A MakcumnanpoBsaTb NpUbbIIb
6e3 noTepu Map>XMHasIbHOCTH

MpekpaTnuTb KONUPOBaTb OAEVNCTBUSA
KOHKYPEHTOB

NMpopoemoHcTpUpoBaTb
adbdpekTnBHOCTL pewueHns Competera

B TecToBow rpynne anroput™M npeasaran LieHsl, B TO BPEMS Kak B KOHTPOJTbHOM
rpynne NpoLecc LeHO0bpa3oBaHMs OCTaICA HEU3MEHHbIM.

PelieHne Competera NnpoBoanIO pacHeTbl, aHaIM3NPOBaSIO AaHHbIE
1 Npeanarano Noaxoasume ans putennepa pekoMeHaaLmmy, KoTopble NO3BOIAM

BbICTaBJIATb LiEHbl HE KOMMPYA KOHKYPEHTOB.

ANropuT™ NPUHMMAas BO BHYMaHME B60JiblLee KONYECTBO (DaKTOPOB
N B3aMMOCBS3€EN, B TOM YMCIie OCOBEHHOCTN PaboTbl U LIEHOO6Pa30BaHMS
Putennepa.



PesynbTathbl

KareropuinHble MeHeopKepb! MOyYNIN NHCTRYMEHT, KOTOPbIN
MO3BOJIN/T MPOrHO3MPOBaTL APIEKT LIEHOBLIX PELLEHNIA

1 ONMPATLCH Ha OaHHbIE NPV X MPUHATUA. MeHeopKepbl CMOrnn
NEPEKIIOUUTLCS C PYTUHHBIX 3aa4 Ha NeperoBopbl

C nNpoun3BoaNTESIAMU.

MunoTt nokasan crienywuine pe3ysibtarbl (KOTOpble
KOHTpacTnpoBaJin C U3aHa4YaJibHO OXXngaemMmbiMm POCTOM

npubbinn Ha 4-5%):

® B TecToBoM rpynne nprbblfb Beipocia Ha 16%,

a B KOHTPOJIbHOW — Ha 2.4%.

O60pOT B TeCTOBOWM rpymnne Bbipoc Ha 14%,

a B KOHTPO/IbHOM — Ha 2.6%.

Ob6bem npoaax BbIpoC Ha 2.7 % B TeCTOBOW rpynne,
a B KOHTPOJsIbHOM ynast Ha 5.1 %.

ANropnTMy yOasnioch yaep»kaTb Map>XMHa/IbHOCTb Ha YPOBHE
98.5%, B TO BPeEMSI Kak Map>X1MHANIbHOCTb B KOHTPOJ/1bHOW

rpynne ynana oo 47%.

ANropuT™ NPOAEMOHCTPUPOBAUT TAKOW BNEYAT/IAOLLMIA
pes3ybTar, Tak Kak 1CMo/Ib30BaUT UICTOPUYECKMNE LaHHbIE,
YTOObI YCTAHOBUTb HEJIMHENHbIE B3aMMOCBS3M MEXOy
NPOoLyKTaMn 1 Npeanaratb KOHTPUHTYUTUBHbIE PELLIEHNS,

KOTOpPbIE A0 3TOM0 HMKOrga He NpnHMaJinCb MEHEPKEPaMU.
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NMpaBunbHbIE LIEHbL.
Ha Bce ToBapbl.
E>XeaHeBHO

N Competera UA

+38 044 392 8056
ek@competera.net

e Competera RU

+7 499 703 0223
ob@competera.net

AP».
21 1S Competera UK

+44 203 608 7782
emea@competera.net

i

Competera US

~—

+1 425 854 5391 | us@competera.net
8805, Santa Monica Bvld, LA West Hollywood, California
90069-4109

Competera SG

+65 9177 3635 | apac@competera.net
018936, 7 Straits View, Marina One East Tower,
#05-01, Singapore
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